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Commercial Real Estate Loans

Commercial & Industrial Loans

Other Loans
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What’s In it for you? What’s In it for us?

 Trusted network of HLB members e Co-0p = provide value to

. . our members
e Obtain/retain customers

» Home Loan Bank advances
« Generate more assets

* Pledge new assets as collateral

* NO cost
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» @0 member institutions/ @4 contacts registered
» @) loans submitted

e Strong Initial acceptance

“We're so happy that the HLB is providing this service, especially for smaller shops
like us - You guys are great, always looking for ways to help your members.”

“Looking forward to seeing the types of loan proposals that emerge...”
“Great idea! We will be both a seller and a buyer...seems like a very simple process.”

“Great program! Service will provide a new source of buyers/sellers.”
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ﬂ- The Evolution

 Depends on acceptance and member wishes

* Incorporate member feedback for enhancements
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| ‘6 Realtor Survey

Housing and mortgage market crisis
— Mortgage brokers and bankers out of business

— Realtor relationships disrupted

Members to regain share of realtors' business?

Survey results available in early June
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€ Contacts

For questions regarding the MLC service,
Maria Lopes at 212-441-6788.

For information about registration or forms,
Candice Soldano at 212-441-6773.

For more information and to sign up,
visit www.fhlbny.com/mlc

Kevin Neylan

Senior Vice President,
Head of Strategy & Organizational Performance

212-441-6818






